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Highlights
• Modified ultimatum games highlight the role of implicit communication in bargaining.

• Responders’ decisions are partly driven by the intent to communicate to proposers.

• Responders reject low offers to show disapproval and accept low offers to hide envy.

• To manipulate implicit communication, we reveal or conceal responders’ decisions.

• We complement literature on explicit communication (e.g., text chat) in bargaining.
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