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“I’m just a soul whose intentions are good”: The role of 

communication in noisy repeated games 
 

By ANTONIO A. ARECHAR, ANNA DREBER, DREW FUDENBERG,  

AND DAVID G. RAND* 

 

We let participants indicate their intended action in a repeated 
game experiment where actions are implemented with errors. Even 
though communication is cheap talk, we find that the majority of 
messages were honest (although the majority of participants lied at 
least occasionally). As a result, communication has a positive effect 
on cooperation when the payoff matrix makes the returns to 
cooperation high; when the payoff matrix gives a lower return to 
cooperation, communication reduces overall cooperation. These 
results suggest that cheap talk communication can promote 
cooperation in repeated games, but only when there is already a 
self-interested motivation to cooperate. 
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